
Now, more than ever, consumers have every right to demand 
the best from financial services companies. Any organization 
entrusted with the financial goals and dreams of its customers 
should exhibit consistently good financial performance and 
integrity of operations. Founded in 1909, Ohio National has  
met these challenge – and the high expectations of its customers 
and distribution professionals – for more than 100 years.

Key Facts
 ■ High financial strength ratings. The three major indepen-
dent analysts of the life insurance industry each have assigned, 
and recently reaffirmed, a high rating to Ohio National1 for 
financial strength and claims-paying ability. In fact, our ratings 
haven’t changed since 1991. The ratings are summarized below.

A. M. Best  
“A+” (Superior)

Based on balance sheet strength, operating 
performance and business profile; second-
highest rating of 16 categories.

Moody’s
“A1”

Financial strength rating is fifth-highest on a 
21-part scale.

Standard & Poor’s
“AA” (Very Strong) 

Rating based on financial security characteris-
tics; third-highest on a 21-part scale. 

 ■ Strong balance sheet. For 2010, core earnings totaled $194.7 
billion, surpassing 2009 by 44.2 percent. Assets under manage-
ment climbed from $26.5 billion to $29.6 billion, up 11.8 per-
cent. And statutory surplus grew to $860.7 million, 5.4 percent 
ahead of the 2009 year-end figure of $816.7 million.

 ■ Strong capitalization. Total equity (excluding mark-to-market), 
an important measure of a company’s financial strength, stood 
at $1.6 billion, 6.1 percent ahead of the previous year ($1.5 
billion).

 ■ Conservative investment and risk management. Ohio Na-
tional’s investment portfolio is characterized by conservative 
holdings (primarily investment-grade bonds and high-quality 
commercial mortgage loans) and prudent management prin-
ciples. Of the company’s $10.4 billion in general account assets 
at year-end 2010, over 73 percent was invested in bonds.  
(See General Account Invested Assets chart on reverse side.)

Our commercial mortgage portfolio ($1.4 billion at year-end) 
is highly diversified, with locations in 43 states and across a 
wide variety of property types. Approximately 1 percent of the 
mortgage portfolio was delinquent at the end of 2010. 

The company has very limited investments in publicly-traded 
common stocks.

Ohio National views risk management from an overall enter-
prise perspective, encompassing insurance underwriting and 
product pricing as well as careful investment selection.

Financial and Investment Strength Profile
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This provides protection for policy benefit payments even if Ohio National 
experiences an unexpected level of claims or adverse fluctuations in 
investment results or in other product pricing assumptions.

Excluding mark-to-market shows the effect of our bonds designated as 
available-for-sale at amortized cost. Prior to 1994, equity (management 
surplus) included statutory surplus as well as the asset valuation reserve  
and interest maintenance reserve.

Ohio National and our affiliated companies manage assets to help meet 
the insurance and financial objectives of our policyholders.

Amounts prior to 1994 are on a statutory accounting basis.

Individual life sales are measured as first-year premiums on newly 
purchased policies scheduled to be paid by policyholders, reported  
as annualized premiums, according to LIMRA International  
industry standards.

A History of Growth
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Investment Portfolio Bond Quality
The quality of our investment portfolio is important to our strength 
and stability.

At year-end 2010, 92.8 percent of the bonds and notes held by Ohio 
National were in the top grades (1 and 2) as rated by the National 
Association of Insurance Commissioners (NAIC).  

1All three financial strength ratings apply to The Ohio National Life Insurance 
Company and Ohio National Life Assurance Corporation.
Product, product features and rider availability vary by state.
Issuers not licensed to conduct business and products not distributed in Alaska, 
Hawaii or New York.
Insurance and annuity products issued by The Ohio National Life Insurance 
Company and Ohio National Life Assurance Corporation. Registered products 
distributed by Ohio National Equities, Inc., Member FINRA, One Financial Way, 
Cincinnati, OH 45242, 513.794.6100, www.ohionational.com.
Guarantees are based upon the claims-paying ability of The Ohio National Life 
Insurance Company and Ohio National Life Assurance Corporation. Guarantees 
do not apply to the investment performance or account value of the underlying 
variable portfolios. Dividends are not guaranteed.
Note: All graphs in this report show Ohio National’s consolidated financial results.
Ohio National has received high marks for financial strength and claims-paying 
ability from major rating agencies; however, such ratings do not refer to the 
performance of our variable accounts nor imply approval of our variable contracts 
or their portfolios.

NOT A DEPOSIT NOT FDIC INSURED
NOT GUARANTEED BY ANY BANK MAY LOSE VALUE

NOT INSURED BY ANY GOVERNMENT AGENCY  

For more information, please refer to  
www.ohionational.com>About Ohio National> 

Financials and Ratings>Financial News

 ■ Mutual company heritage. As a mutual insurance hold-
ing company, Ohio National has no stockholders and is not 
publicly traded. Our owners are our policyholders. This frees 
our senior management team to pursue long-term strategic 
objectives, for the benefit of policyholders and other custom-
ers, rather than chase short-term gains under pressure from 
quarterly stock market expectations.

 ■ Tradition of industry-leading products. Ohio National’s core 
product lines, life insurance and individual annuities, pereni-
ally rank high in comparison with competitors’ offerings. This 
is one reason our sales have enjoyed steady increases even as 
the life insurance industry as a whole has experienced flat or 
declining sales.  

Highlights of 2010
 ■ Core earnings for 2010 were $194.7 million, 44.2 percent 
ahead of 2009. 

 ■ The reaffirmation of our ratings effectively validated our 
risk management strategy during an uncertain period in the 
economy and financial markets.

 ■ Individual life sales grew for the 21st consecutive year, a record 
unparalleled in the life insurance industry. The $113.5 million 
in new life premium set a record for the company. 

 ■ The company’s dividend payout to policyholders with partici-
pating policies was $38.3 million in 2010, the 87th consecu-
tive year Ohio National has paid dividends.
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Ohio National’s variable annuity sales include premiums/purchase payments.

 70.2% Investment grade bonds 

 14.6% Commercial mortgage loans 

 5.6% Non-investment grade bonds 

 4.3% (3.5% Other, 0.5% Common 
  stocks, and 0.3% Real estate)

 3.6% Policy loans 

 1.7% Cash and cash equivalents

General Account Invested Assets  
(As of 12/31/10)
Excludes Ohio National Seguros de Vida, S.A.

 58.9% NAIC 1 

 33.9% NAIC 2 

 4.3% NAIC 3 

 1.5% NAIC 4

 1.4% NAIC 5 & 6


